OFFERING

MEMORANDUM

Prepared By Details:

407-782-4866 | Ozancommercial@gmail.com Price: $235,000

PREMIUMPROPERTIES.COM floridacommerciallisting.com | 407-782-4866 e Orlando, Florida




APOPKA MULTI-UNIT

The information contained in the following offering memorandum is proprietary and strictly
confidential. It is intended to be reviewed only by the party receiving it from Premium Properties
and it should not be made available to on¥ other person or entity without the written consent of
Premium Properties.By taking possession of and reviewing the information contained herein the
recipient agrees to hold and treat all such information in the strictest confidence. The recipient
further agrees that recipient will not photocopy or duplicate any part of the offering memorandum.
If you have no interest in the subject property, please promgtly return this offering memorandum to
Premium Properties. This offering memorandum has been prepared to provide summary,
unverified financial and physical information to prospective purchasers, and to establish only a
preliminary level of interest in the subject property.The information contained herein is not a
substitute for a thorough due diligence investigation. Premium Properties has not made any
investi%otion, and makes no warranty or representation with respect to the income or expenses for
the su %ect property, the future projected financial performance of the property, the size and
square footage of the propert?/1 and improvements, the presence or absence of contaminating
substances, PCBs or asbestos, the compliance with local, state and federal regulations, the physical
condition of the improvements thereon, or financial condition or business prospects of any tenant,
or any tenants plans or intentions to continue its occupancy of the subject property.The
information contained in this offering memorandum has been obtained from sources we believe
reliable; however, Premium Properties has not verified, and will not verify, any of the information
contained herein, nor has Premium Properties conducted any investigation regarding these
matters and makes no warranty or representation whatsoever regarding the accuracy or
completeness of the information provided. All potential buyers must take appropriate measures to
verify all of the information set forth herein. Prospective buyers shall be responsible for their costs
and expenses of investigating the subject property.
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All the information about the property conditions and financial statements needs to be verified by buyers from Seller, Premium Properties
Commercial is not reliable of any information listed in this marketing package.
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Executive Summary

216 15th St Apopka FL 32703 OFEER HIGHLIGHTS

- 6 Unit Single Family Property

- Certification Completion of the Property Renovation recently
- Generating Multiple Cash Flow

- Annual Lease Agreements

- Covid Resistance Income Property lease payments up to date
- Value Add opportunity

- Currently 4 tenants in place

1 Mile 3 Miles 5 Miles

AREA OVERVIEW

Property is Located between Highway 441 and 414 gives easy access to Major attractions
and Theme Parks, only 20 minutes drive to Altamonte Springs Mall and Shopping
Centers along with 30 minutes Drive to Orlando Downtown. Orlando MSA receive
significant Migration increasing demand for rental market and affordable housing
makes this Investment Property attractive for tenants to rent out their own private
rooms with utilities included in leases. Property location gives opportunity to lease the
rooms easily for working Professionals with long term leases, easy to manage for
Landlord with low Maintenance Fees. Over $58,000 Median Household Income within 3
miles Radius and 59,000 Residents and Median Age 37 Years old. Apopka FL located in

Orange County Orlando MSA close to Lake County and Wekiwa Springs. PROPE RTY ACTUAL S|TE
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FINANCIAL OVERVIEW

216 15th St Apopka FL 32703

OFFERING SUMMARY
e

Expenses - Growth Rates

PROPOSED FINANCING

Global

FINANCIAL SUMMARY HVAC Central

Construction




' Cash Flow Analysis '

216 15th St Apopka FL 32703

Multi-Year Cash Flow Assumptions

INGOME - Growth Rates Year 3 Yaar 4 Year 5 Year 6 Year 7 Year 8 Yaar 9 Yeari0 Year i

Gross Potential Rent 3.00% 3.00% 3.00% 3.00% 3.00% 3.00% 3.00% 3.00% 3.0 0%
CASH FLOW ) ) ) ) ) )
Calendar Year GURRENT Year1 Yoar 2 Year 3 Yoar 4 Yaar 5 Yoar & Year 7 Yeoar & Yaar 9 Yoear 10
Gross Potentlal Revenus

Gross Rental Income $30.600 F46.800 148,204 149,650 $51040 152674 154,254 155,882 $57558 $59,288 18,063
Etfacilve @ross Income 139,600 B48,800 B48.204 149,650 151,140 152674 154,354 155,882 157588 159,285 81,083
Operating Expenses

Real Estate Taxes 1§ E16 $3,500 13570 13,641 13,714 $3,789 13,864 13,842 14,020 FERL 14,183
Insurance 2400 £2.400 12448 12,457 §2.547 82,598 12650 12703 82,757 B8 12868
Repairs & Maintenance $1.800 E1LE00 1838 1873 £1.910 11,5948 11987 12,027 $2,088 $2008 12151
Watar ! Sawer 160D £600 1E12 1624 1637 1643 1652 1ETE $68Y 1703 177
Landscaping 460 [ E11] 197% 195% §1.0% §1,0349 TLOGD L0E £1,103 §1025 11047
Utiliti ex $3,600 £3,600 13,672 13745 3,820 13,207 13,375 14,054 $4.135 14,08 14,302
Total Operating Expenss 110,176 12,880 $13.017 115,380 113,647 #3920 14,198 114,482 114,772 15,068 §15,369
Net Operating Income 129,424 §33,940 135,087 138,271 137,492 $38,754 } 40,058 141,388 142.THE 4427 } 45,604
Annuzl Dabl Sarvice 410,087 £10,087 110,097 10,097 $10,087 £10,087 110,097 10,097 410,087 $10,087 110,087
Cash Flow 118,827 §23.842 24,989 128,173 127,358 P20 E58 25,958 191,202 132,600 134,120 §35,58T
Calendar Year CURRENT Yearti Year 2 Year 3 Year 4 Year 5 Year 6 Yoear7 Yoar 8 Year 9 Year10
Financlal Matrics ) ) ) ) ) )
Cash on Cash Return bi 12.80 % 40.58 % 4254 % 4455 % 4663 % 48.78 % 50.88 % £3.28 % 55.64 % 58.08 % G058 %
CAP Rate 12.52 % 14.44 % 14.93 % 15.43 % 15.95 % 16,49 % 17.04 % 17.62 % 18.21 % 18.82 % 19.44 %
Dabt Covarage Ratio 2.3 336 347 3.549 3.71 3.84 3.87 4.10 4.24 4.38 4.53
O parating Expensa Ratio 2569 % 2747 % 27.21 % 6.04 % 2668 % 26.42 % 2B.17 % 2591 % 1566 % 25.41% 2516 %
Gross Multipliar {GRM) 5.93 5.02 4.88 4.73 4.60 4.46 4.33 4.21 408 3.98 3.85
Laan tp Valua 74.88 % T3.66 % T2.28 % 7083 % B33 % B7.7T8 % B6.15 % 64.50 % B2.74 % BD.92 % 56.99 %
Breakeven Ratio 51.20 % 49,05 % 4806 % 47.28 % 4643 % 45,60 % 4478 % 43.99 % 43.21 % 4245 % 4170 %
Frice / 5F $1E1L4D 16140 F161.40 1161.40 316140 161410 E161.40 £161.40 HIELAD 16140 §161.40
Price ! Unit 139167 1359187 38167 139,167 139,167 §35167 38 16T 38167 139,167 139,167 $35,167
Incame § SF 12714 13214 £33.10 13410 13512 §36.17 £37.26 £38.38 139.53 140.71 14193

Expense [ 5F §6.88 §8.83 £9.00 §9.18 §8.37 §9.56 £9.75 £5.94 §10.14 $10.34 §10.55




INCOME & EXPENSE ANALYSIS

216 15th St Apopka FL 32703

Cash Flow after Debt Service
27.7%

Net Operating Income

42.6%
Annual Debt Service
14.9%
Total Operating Income
14.9%
Real Estate Taxes
8%
EXPENSES CURRENT PRO FORMA
Real Estate Taxes £136 1 BB 1533 £3.500 Insurance
- e P 24%

15 1C& | 1 i 100 540 EZ2 400D Utilities

Repairs & Maintenance k3o i §300 1,800 35%

Water / Sewar g0 i $10 FEOD

Landscaping k18 i Fi1E0 E960

Utilities FE00 13,600 1600 £3.600
Total Operating Expense 11,696 $10,176 2143 12,860

Annual Debt Sarvice £1,683 110,087 §1,683 E10,087

Expense / 5F 16.98 £ 8.83 Repairs & Maintenance

of EG 25.70 % 37 48 % Landscaping 18%

9%
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Unit Matrix Summary

216 15th St Apopka FL 32703




Apopka Multi-Unit

Subject Property




MEET THE AGENT

Ozan Cifci
Top Orlando Real Estate Agent

Office: 407-757-2411
Cell: 407-782-4866
Fax: 407-317-6319

floridacommerciallisting.com
7521 West Sand Lake Road,
Orlando FL, 32819

| have been in the Real Estate services Business in Orlando area for many
successful years and specialize in Central Florida area. I'm a Designated
Commercial agent and Business Broker in Central Florida and specialize in
Investment properties. | am the perfect fit to help you buy or sell in
Commercial and Businesses Real Estate in Orlando. I'm currently Manager of
our Dr. Phillips Branch at Premium Properties R.E. Services where we are
happy to provide excellent Real Estate services to our valued customers.

| provide assistance to Investors, Owners User buyers, tenants and Landlords
inquiring services to lease, purchase or land development projects for their
Retail, Industrial, Multi-Family and Medical Offices. | can assist them for
Financial & Market Analysis, value add opportunities, market research and
Professional Marketing Solutions for the listings with advance marketing
techniques and negotiation skills to facilitate transactions.

- Whether it's a shopping
mall, a small office building or a
restaurant space, I'm your commercial
property specialist. Contact me for
your commercial property needs in the
Central Florida real estate markets.

- Investors are great clients
for me. Multi-family properties are a very
unique market. The detailed return on
investment and valuation calculations
investors need to evaluate properties for
rental are second nature to me.

GRCC(Grand Rapids Community College) Grand Rapids Michigan 2012
Sisli Technical School Electric and Electronic - Istanbul Turkey 2003
Previously employed at Stiles Machinery as Electronic Technician
Acquired Real Estate Sales Associates since 2014Member of Orlando
Regional Realtor Association (ORRA)Member of Florida Association of
Realtors (FAR)

Member of National Association of Realtors (NAR)

Member of Business Brokers of Florida (BBF)

Member of Certified Commercial Investment Member (CCIM)
Certification Completion of Cl 101 Financial Analysis Class of CCIM
(2020)

Certification Completion of Cl 102 Market Analysis Class of CCIM (2020)
Top Sales Agent Real Estate Awards in 2016 & 2017 at Premium
Properties R.E Services Branch Manager of Dr Phillips Orlando Office
since 2017. Assisting Agents to prepare contracts, negotiate in
transactions, analyzing properties Financial and Market Aspects.
Scheduling trainings and sales meetings, motivating the team and
recruiting new Sales Associates during continuing of Leasing and Selling
Commercial Real Estates and Businesses




